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Di l iDisclaimer

IMPORTANT: You must read the following before continuing. This presentation
has been prepared by Slater & Gordon Limited ABN 93 097 297 400 ('Slater &
Gordon' or the 'Company').

The following disclaimer applies to this document and any information

presentation is based on information that has previously been released to
the market. The pro forma historical financial information included in the
Information does not purport to be in compliance with Article 11 of Regulation
S-X of the rules and regulations of the US Securities and Exchange
C i i I t h ld l b th t t i fi i l d tprovided regarding the information contained in this document (the

'Information'). This presentation contains summary information about the
Company current as at 6 May 2013. The Information in this presentation is of
general background and does not purport to be complete. It should be read in
conjunction with Slater & Gordon’s other periodic and continuous disclosure
announcements lodged with ASX Limited (ASX), which are available at

Commission. Investors should also be aware that certain financial data
included in this presentation may be ‘non-IFRS financial information' under
Regulatory Guide 230 Disclosing non-IFRS financial information published by
the Australian Securities and Investments Commission ('ASIC') or 'non-GAAP
financial measures' under Regulation G of the US Securities Exchange ACT of
1934. The non-IFRS financial information and these non-GAAP financial
measures do not have a standardised meaning prescribed by AIFRS andwww.asx.com.au. You are advised to read this disclaimer carefully before

reading or making any other use of this document or any information contained
in this document. In accepting this document, you agree to be bound by the
following terms and conditions including any modifications to them.

Not financial or product advice

This presentation is for information purposes only and is not a prospectus

measures do not have a standardised meaning prescribed by AIFRS and,
therefore, may not be comparable to similarly titled measures presented by
other entities, nor should they be construed as an alternative to other financial
measures determined in accordance with AIFRS. Investors are cautioned,
therefore, not to place undue reliance on any non-IFRS financial measures
included in this presentation.

Past performanceThis presentation is for information purposes only and is not a prospectus,
product disclosure statement or other offer document under Australian law or
the law of any other jurisdiction. This presentation is not a financial product or
investment advice or a recommendation to acquire Slater & Gordon shares,
legal or tax advice. This presentation has been prepared by Slater & Gordon
without taking into account the objectives, financial situation or needs of
individuals. You are solely responsible for forming your own opinions and

Past performance

Past performance information given in this presentation is given for illustrative
purposes only and should not be relied upon as (and is not) an indication of the
Company’s views on its future financial performance or condition. Investors
should note that past performance, including past share price performance of
Slater & Gordon cannot be relied upon as an indicator of (and provides no
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conclusions on such matters and the market and for making your own
independent assessment of the Information. You are solely responsible for
seeking independent professional advice in relation to the Information and any
action taken on the basis of the Information. Before making an investment
decision prospective investors should consider the appropriateness of the
information having regard to their own objectives, financial and tax situation

guidance as to) future Slater & Gordon performance including future share
price performance.

Macquarie Disclaimer

Neither the Underwriter nor any of its affiliates or related bodies corporate,
nor any of its or their directors, officers, partners, employees, agents or
advisers (“Underwriter Group”) have caused or authorised the issue
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and needs and seek legal and taxation advice appropriate to their jurisdiction.
Slater & Gordon is not licensed to provide financial product advice in respect
of Slater & Gordon shares. Cooling off rights do not apply to the acquisition of
Slater & Gordon shares.

Financial data

All dollar values are in Australian dollars (A$) and financial data is presented

advisers ( Underwriter Group ) have caused or authorised the issue,
submission, despatch or provision of this document nor do they make any
recommendation as to whether any potential investor should participate in the
offer of securities referred to in this document. None of the Underwriter
Group makes or purports to make any statement in this document and, further,
no member of the Underwriter Group accepts any fiduciary obligation to or
relationship with any investor or potential investor in connection with the
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All dollar values are in Australian dollars (A$) and financial data is presented
as at or for the half year ended 31 December 2012 unless stated otherwise.
Slater & Gordon’s results are reported under Australian International Financial
Reporting Standards, or AIFRS. The historical information included in this
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matters the subject of this document or otherwise



Di l iDisclaimer (cont.)

Future performance

The presentation includes forward-looking statements regarding future events
and the future financial performance of Slater & Gordon. Forward looking
words such as 'expect', 'should', 'could', 'may', 'predict', 'plan', 'will', 'believe',
'forecast', 'estimate', 'target' or other similar expressions are intended to

been no change in the affairs of Slater & Gordon since the date of this
presentation.

Investment risk

An investment in Slater & Gordon shares is subject to investment and other
known and unknown risks, some of which are beyond the control of Slater &

identify forward-looking statements. Any forward looking statements included
in this document involve subjective judgment and analysis and are subject to
significant uncertainties, risks and contingencies, many of which are outside
the control of, and are unknown to, Slater & Gordon and its officers,
employees, agents or associates.

Forward looking statements, including projections, guidance on future earnings

known and unknown risks, some of which are beyond the control of Slater &
Gordon. Slater & Gordon does not guarantee any particular rate of return or
the performance of Slater & Gordon, nor does it guarantee the repayment of
capital from Slater & Gordon or any particular tax treatment. Persons should
have regard to the risks outlined in the Information.

Not an offer

and estimates are provided as a general guide only and should not be relied
upon as an indication or guarantee of future performance. No presentation,
warranty or assurance (express or implied) is given or made in relation to any
forward looking statement by any person (including the Company). In
particular, no representation, warranty or assurance (express or implied) is
given that the occurrence of the events expressed or implied in any forward
l ki i hi i ill ll A l l

The Information does not constitute an offer, invitation, solicitation or
recommendation in relation to the subscription, purchase or sale of securities
in any jurisdiction and neither this presentation nor anything in it shall form
any part of any contract for the acquisition of Slater & Gordon shares. The
distribution of this presentation in jurisdictions outside Australia may be
restricted by law and you should observe any such restrictions. See 'Foreign
Selling Restrictions 'looking statements in this presentation will actually occur. Actual results,

performance or achievement may vary materially from any projections and
forward looking statements and the assumptions on which those statements
are based. The forward looking statements in this presentation speak only as
at the date of this presentation.

In particular, the risk factors detailed in this presentation may affect the future

Selling Restrictions.'

By accepting this presentation you represent and warrant that if you are in
Australia, you are a professional and/or sophisticated investor (as those terms
are defined in the Corporations Act) or, if you are outside Australia, you are
entitled to receive this presentation in accordance with the restrictions set out
in 'Foreign Selling Restrictions' and agree to be bound by the limitations
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operating and financial performance of Slater & Gordon. Actual results,
performance or achievement may vary materially from any forward looking
statements and the assumptions on which those statements are based. The
Information also assumes the success of Slater & Gordon’s business
strategies. The success of the strategies is subject to uncertainties and
contingencies beyond Slater & Gordon’s control, and no assurance is given
th t th ti i t d b fit f th t t i ill b li d i th i d

contained in that section and elsewhere in this presentation.

Disclaimer

Except as required by law, no representation or warranty, express or implied,
is made as to the fairness, accuracy, completeness, reliability or correctness
of the Information, opinions and conclusions, or as to the reasonableness of
any assumption contained in this document By receiving this document and to
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for which forecasts have been prepared or otherwise. Given these
uncertainties, you are cautioned to not place undue reliance on any such
forward looking statements. Subject to any continuing obligations under
applicable law or any relevant ASX listing rules, Slater & Gordon disclaims any
obligation or undertaking to provide any updates or revisions to any forward
looking statements in this presentation to reflect any change in expectations in

any assumption contained in this document. By receiving this document and to
the extent permitted by law, you release Slater & Gordon and its officers,
employees, agents and associates from any liability (including, without
limitation, in respect of direct, indirect or consequential loss or damage or loss
or damage arising by negligence) arising as a result of the reliance by you or
any other person on anything contained in or omitted from this document.
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looking statements in this presentation to reflect any change in expectations in
relation to any forward looking statements or any change in events, conditions
or circumstances on which any such statement is based. Nothing in this
presentation will under any circumstances create an implication that there has

Not for release or distribution in the United States



E i SExecutive Summary

 Having entered the UK market 12 months ago, and consistent with the UK expansion 
strategy - Slater & Gordon ('S&G') believes there is a clear opportunity at present to 
lead the consolidation of the UK personal legal services market

 S&G has signed term sheets for the acquisition of three personal legal services firms 
in the UK with a strong strategic fit

 This capital raising provides the financial flexibility to capitalise on the broad 

UK
Expansion 
Strategy

p g p y p
spectrum of further accelerated growth opportunities in the UK, including WIP 
acquisitions, lateral hires and business acquisitions

Guidance  Continued strong growth in underlying business – previous FY13 earnings 

 Fully underwritten placement to professional and sophisticated institutional investors 
('Placement') to raise $58 9m at an issue price of $2 55 per new share

Guidance 
Confirmed

g g y g p g
guidance confirmed
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Placement
and SPP

('Placement') to raise $58.9m at an issue price of $2.55 per new share

 Non-underwritten share purchase plan ('SPP') to raise up to approximately $5.0m to 
enable retail shareholder participation at the same issue price as the placement 
(together the 'Offer')
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(‘Offer')

(together the Offer )

 Funds raised will be used to fund identified acquisitions in the UK and to provide 
financial flexibility to act on further accelerated growth opportunities

 F ll i h Off b d h f 31 D b 2012 b l h
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 Following the Offer, based on the pro-forma 31 December 2012 balance sheet, 
gearing (net bank debt to equity) is expected to decrease to 13.5%, before 
acquisitions

Not for release or distribution in the United States



UK U dUK Update

 Changes in the UK legal environment are driving consolidation of the consumer legal 
services market

Strategic 
Rationale

 No dominant law firm brand currently exists in consumer legal services in the UK

 UK business provides future growth platform in a market that is 4–5 times the size 
of the Australian marketof the Australian market

UK strategy: Build direct to consumer brand as law firm of choice for individuals

 UK i i i b dd d d d f i di i

UK Business 
Update

 UK acquisition bedded down and performing according to expectations 

 RJW completed its re-branding in February 2013 and is now trading as S&G

 Previous FY13 earnings guidance confirmed
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Growth

 Previous FY13 earnings guidance confirmed

 S&G has identified a number of accelerated growth opportunities which expand our 
geographic presence and strengthen our position in the plaintiff personal injuries 
legal market
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Strategy 
Execution 

Update

legal market

 Term sheets signed with three personal legal services firms

 Broad spectrum of further accelerated growth opportunities including WIP 
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acquisitions, lateral hires and business acquisitions
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UK A i i iUK Acquisitions

Geographic expansion opportunitiesS&G has identified three personal legal services firms 
based on strong strategic and cultural fit with S&G’s 
existing UK operations1existing UK operations1

 Simpson Millar - National (10 offices) 

 Goodmans Law – Liverpool

 T l Vi t (PI ti l ) C b id Taylor Vinters (PI practice only) – Cambridge

These three targets substantially advance the 
hi f i bj i f h UKachievement of our strategic objectives for the UK

 Revenue and earnings growth

 Geographic expansion
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Geographic expansion

 Specialist practice area development

 Increased depth of competence
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 Organisations with strong cultures
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1. Note that discussions in respect of potential acquisitions are ongoing and there is no assurance that any or all of the acquisitions will proceed

Not for release or distribution in the United States



I S&GImpact on S&G

Successful integration of the three firms will make a significant contribution to the financial 
performance of S&G’s UK operations

 Expected annualised combined revenue contribution of approximately $35-40m1

− Expected annualised revenue contribution of Simpson Millar of approximately $24-27m1

 Expected combined EBITDA contribution of approximately $8-10m1

 EBITDA acquisition multiples in the range of ~3.5x–4.5x (RJW FY13 multiple 4.9x)

 Full impact of Offer to result in small dilutive impact upon otherwise strong forecast EPS growth in FY14

 Offer also provides financial flexibility to pursue further accelerated growth opportunities

FY12
Group

$M2

FY12
UK 
$M

FY13
Group

Guidance
$M

FY13
UK Guidance

$M1

Identified 
Acquisitions

$M1,3
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$M2 $M $M $M1 $M1,3

Revenue 223.8 11.5 290.0 70.0 ~35-40

EBITDA 57.6 1.4 ~8-10

EBITDA M i 25 9% 12 0% 24 25% 20 5% 23 24%
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EBITDA Margin 25.9% 12.0% 24-25% 20.5% ~23-24%

NPAT 33.4 0.5 ~5-7

NPAT Margin 14.9% 4.3% ~15-16%
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1. Assumes GBP:AUD exchange rate of 0.65
2. Normalised for Vioxx and acquisition costs in FY12
3. Comprises full year pro forma financial information in relation to three acquisitions which are currently being assessed by S&G. Excludes the impact of any 

integration costs or synergies
Not for release or distribution in the United States



S f P i l A i i iStatus of Potential Acquisitions

 Expected composition of combined acquisition consideration as follows:

UK Acquisition Consideration $M1

Upfront Cash (including repayment of external debt) 20.0

Equity 5.7

Deferred cash (1 year) 5.4

 Expected completion dates: August to December 2013

Deferred cash (2 year) 4.4

Total Acquisition Consideration 35.5

− Completion subject to finalisation of due diligence and binding acquisition agreements

 S&G expects to provide an update to the market with its FY13 results
(or earlier, if there are material developments)

 O i i li i i i b ild E b f f h i h
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 Opportunity pipeline is continuing to build. Expect to execute a number of further transactions over the 
next 6 to 18 months
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1. Assumes GBP:AUD exchange rate of 0.65
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G id C fi dGuidance Confirmed

Previous earnings 
guidance provided 
27 F b 20131

Cash flow from 
Operations as a 
percentage of NPAT

Australian PI business 
expected to continue 
to enjoy 5%+ pa

UK business on track

FY13 forecast27 February 20131

confirmed

Combined revenue 

percentage of NPAT 
target >70% 

to enjoy 5%  pa 
organic revenue 
growth

FY13 forecast 
revenue of $70m2

EBITDA margin of 
20.5%

target of $290m

EBITDA margin target 
of 24%–25%
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1. Refer H1 FY13 results for further details
2. Assumes GBP:AUD exchange rate of 0.65
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C i l R i iCapital Raising

Placement and SPP details

 Fully underwritten placement to professional and sophisticated institutional investors to raise $58.9m 
t i i f $2 55 h ti 13 5% f t h iat an issue price of $2.55 per new share, representing 13.5% of current shares on issue

 Non-underwritten share purchase plan ('SPP') to raise up to approximately $5.0m to enable retail 
shareholder participation at the same issue price as the placement

 Issue price of $2.55 per new share represents a:

− 14.1% discount to the last close price of $2.97 on 6 May 2013

− 5 0% discount to the 5 day volume weighted average price of $2 685.0% discount to the 5 day volume weighted average price of $2.68

 New shares will rank equally with existing SGH shares

 Funds raised will be used to fund the three identified acquisitions in the UK and provide financial 
fl ibili b f f h l h i i
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flexibility to pursue a broad spectrum of further accelerated growth opportunities
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Impact of Capital RaisingImpact of Capital Raising 

 Following the Offer, based on the pro-forma 31 December 2012 balance sheet, gearing (net 
bank debt to equity) is expected to decrease to 13.5%, before acquisitions

Pro-forma for
$M 31 December 2012 Placement SPP Placement and SPP

Borrowings 107.1 107.1

Cash and cash equivalents 1 4 57 11 5 02 63 5Cash and cash equivalents 1.4 57.1 5.0 63.5

Net debt 105.7 43.6

Total equity 260.4 57.11 5.02 322.5
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Net Debt/Equity 40.6% 13.5%
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1. Proceeds from equity raising net of capital raising costs
2. Estimated net proceeds of SPP raising
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C i l R i i Ti blCapital Raising Timetable

Placement

T di h lt 6 M 2013Trading halt 6 May 2013

Bookbuild opens 10.00am, 7 May 2013

Bookbuild closes 4.30pm, 7 May 2013

Trading halt lifted and shares recommence trading 8 May 2013

Settlement of new shares issued under Placement 13 May 2013

Allotment and listing of new shares issued under Placement 14 May 2013 

SPP

Record Date for determining eligibility to participate in SPP 7pm, 6 May 2013
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3SPP opens 20 May 2013

SPP closes 12 June 2013

Normal settlement of new shares issued under the SPP 17 June 2013
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Allotment new shares issued under the SPP 18 June 2013
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Ri k FRisk Factors

This section discusses some of the key risks attaching to an investment in S&G, which may affect the future operating and financial 
performance of S&G and the value of S&G shares. Before investing in S&G, you should consider whether this investment is suitable for you. 
Potential investors should consider publicly available information on S&G, carefully consider their personal circumstances and consult their 
stockbroker, solicitor, accountant or other professional adviser before making an investment decision. Additional risks and uncertainties that , , p g
S&G is unaware of, or that it currently considers to be immaterial, may also become important factors that adversely affect S&G’s operating and 
financial performance.

Completion risk

Term sheets have been signed with the three identified personal legal services firms in the UK, however completion is subject to due diligence 
and the signing of legally binding acquisition agreements There is a risk that the transactions or any one of them may not complete due to aand the signing of legally binding acquisition agreements. There is a risk that the transactions, or any one of them may not complete due to a 
failure to satisfy conditions precedent. Where a transaction is not completed, S&G intends to use the proceeds raised under the capital raising 
for other potential growth opportunities in the UK or for general corporate purposes.

Due diligence risk

The completion of the identified transactions is subject to the completion of due diligence to S&G’s satisfaction. In doing so S&G is reliant on 
information provided to it by the vendors and is unable to verify the accuracy or completeness of the information provided to it Further S&Ginformation provided to it by the vendors and is unable to verify the accuracy or completeness of the information provided to it. Further, S&G 
has been provided with unaudited financial information in relation to the identified firms which has been reviewed by S&G in the course of the 
due diligence process, but has not been independently audited to reflect the different accounting policies of S&G and the accounting practices of 
the identified firms. Consequently, S&G cannot be certain that all material issues and risks associated with the transactions have been identified 
and avoided or managed appropriately. Further, there is the risk that S&G later discovers liabilities or defects which were not identified through 
due diligence or for which there is no protection for S&G (in the form of insurance, warranties, representations or indemnities). This could 
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adversely affect the operations, financial performance or position of the acquisitions. Further, the information reviewed by S&G includes 
forward looking information. While S&G have been able to review some of the foundations for the forward looking information relating to the 
identified firms, forward looking information is inherently unreliable and based on assumptions that may change in the future.

Integration risk

There is a risk that the integration of the identified firms (or any other acquired business) is delayed and that the relevant transaction does not 
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deliver the expected at the time the transaction was agreed (or delivers benefits to a lesser extent than expected). A failure to fully integrate 
the operations of the identified firms (or any other acquired business), or a delay in the integration process, could impose unexpected costs that 
may adversely affect the financial performance or position of S&G.

Government actions and legal developments

S&G operates in a highly regulated environment S&G’s business operations could be adversely affected by changes in UK or Australian State
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S&G operates in a highly regulated environment. S&G s business operations could be adversely affected by changes in UK or Australian State, 
Territory and Commonwealth governments and changes in government legislation, guidelines and regulations. Additionally, it is a requirement 
that a person who is disqualified from practice as a lawyer may not have any financial interest in an Incorporated Legal Practice. There are 
certain safeguards built into S&G’s Constitution to assist S&G to comply with this requirement.

Not for release or distribution in the United States



Ri k FRisk Factors

Reputation risk

If S&G does not meet a client’s expectations or if it is involved in litigation relating to its performance in a particular matter, the reputation of 
S&G could be significantly damaged. The reputation of S&G could also be damaged through S&G’s involvement (as an adviser or as a litigant) in 
high profile or unpopular legal proceedingshigh profile or unpopular legal proceedings.

Personnel

As a service provider, S&G is heavily reliant on its ability to attract new key personnel and retain existing key personnel. The market for high 
quality lawyers is very competitive, and S&G may experience difficulty in hiring employees with appropriate qualifications and experience. 
Further, S&G relies heavily on existing key personnel to maintain business and client relationships. If S&G is unable to attract, retain and 

ti t th k l S&G’ fit bilit ld b h dmotivate these key employees, S&G’s profitability could be harmed. 

Competition

S&G competes with other legal firms that also offer personal injury and other legal services. S&G competes on the basis of a number of factors, 
including the quality of advice and service, innovation, reputation and price. However, there is no assurance that competitors will not succeed in 
developing and offering legal services that are more effective, economic or otherwise more desirable than those being offered by S&G.

Liquidity

There can be no guarantee of an active market in the shares in S&G or that the price of the shares in S&G will increase. There may be 
relatively few potential buyers or sellers of S&G shares on the ASX at any time. This may increase the volatility of the market price of S&G 
shares. It may also affect the prevailing market price at which shareholders are able to sell their shares in S&G.

Operational risk
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Operational risk

While S&G has operational risk management practices, its profitability will continue to be subject to a variety of operational risks including 
strategic and business decisions (including acquisitions), technology risk (including business systems failure), reputation risk, fraud, compliance 
with legal and regulatory obligations, counterparty performance under outsourcing arrangements, business continuity planning, legal risk, data 
integrity risk, client default risk, key person risk and external events. A further operational risk is that a client or clients may terminate the 
services of S&G at any time, for any reason.
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Economic risks

General economic conditions may negatively affect S&G’s performance and the performance of S&G shares. Any protracted slow down in 
economic conditions or factors such as movements in inflation or interest rates and industrial disruption may have a negative impact on S&G’s 
costs and revenue. These changes could adversely affect S&G’s operations and earnings, and impact on S&G’s share price.
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Ri k FRisk Factors

Market conditions

Investors should be aware that there are risks associated with any investment in a company listed on the ASX. The market value of S&G will 
fluctuate depending on the price at which S&G shares are traded on the ASX, and may rise above or below the current S&G share price 
depending on:depending on:

 the financial and operating performance of S&G; and

 external factors over which S&G and its directors have no control.

These external factors (which are unpredictable and may be unrelated or disproportionate to the performance of S&G) include:

 economic conditions in Australia and overseas which may have a negative impact on equity capital markets; economic conditions in Australia and overseas which may have a negative impact on equity capital markets;

 changing sentiment in the local and international stock markets;

 changes in domestic or international fiscal, monetary, regulatory and other government policies; 

 developments and general conditions in the various markets in which S&G operates (and proposes to operate); and 

 which may impact on the future value and pricing of shares which may impact on the future value and pricing of shares.

Intellectual Property Rights and Brand Name

S&G regards its brand name, trademarks, domain names, trade secrets and similar intellectual property as important to its success. S&G’s 
business has been developed with a strong emphasis on branding. Should the brand name of S&G be damaged in any way or lose market appeal, 
S&G’s business could be adversely impacted. While S&G will use all reasonable endeavours to protect its intellectual property rights, 
unauthorised use or disclosure of its intellectual property may have an adverse effect on the operating marketing and financial performance
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unauthorised use or disclosure of its intellectual property may have an adverse effect on the operating, marketing and financial performance 
of S&G.

Conflict of duties

Lawyers have a primary duty to the courts and a secondary duty to their clients. These duties are paramount given the nature of S&G’s 
business as an Incorporated Legal Practice. There could be circumstances in which the lawyers of S&G are required to act in accordance with 
h d i d i h i f S&G h h ld d h h fi bili f S&G
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these duties and against the interest of S&G shareholders and the short-term profitability of S&G. 

Employee misconduct

S&G is exposed to the risk of employees engaging in misconduct, including by improperly using or disclosing confidential client information. 
Employee misconduct could result in considerable harm to S&G’s reputation, as well as regulatory sanctions and financial damage. A legal 
practitioner director may be disqualified from practice by the regulator of legal practitioners in the State or Territory in which he or she 
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practises which would prevent him or her continuing as a director of S&G.

Not for release or distribution in the United States



Ri k FRisk Factors

Information systems

S&G is exposed to the risk of catastrophic loss to computer equipment or other facilities that would have a serious impact on S&G’s operations. 
Some of S&G’s growth plans are based on its ability to apply its existing infrastructure (including information technology systems) across a 
growing business S&G can give no assurance that all such risks will be adequately covered by its existing systems or its insurance policies togrowing business. S&G can give no assurance that all such risks will be adequately covered by its existing systems or its insurance policies to 
prevent an adverse effect on S&G’s financial performance.

Professional liability and uninsured risks

S&G provides legal advice. Therefore, like any law firm, it is susceptible to potential liability from negligence, breach of client contract and 
other claims by clients such as claims under consumer protection legislation. As well as the risk of financial damage, such claims also carry a 
i k f d t S&G’ t ti Alth h S&G h ld f i l li bilit i thi i t ll t ti l l irisk of damage to S&G’s reputation. Although S&G holds professional liability insurance, this insurance may not cover all potential claims or 

may not be adequate to indemnify S&G for all liability that may be incurred (or loss which may be suffered). Any liability or legal defence 
expenses that are not covered by insurance or that are in excess of S&G’s insurance coverage could have a material adverse effect on S&G’s 
business and financial condition. 
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F i S lli R i iForeign Selling Restrictions

International Offer Restrictions

This document does not constitute an offer of new ordinary shares ('New Shares') of the Company in any jurisdiction in which it would be 
unlawful. New Shares may not be offered or sold in any country outside Australia except to the extent permitted below.

New Zealand

This document has not been registered, filed with or approved by any New Zealand regulatory authority under or in accordance with the 
Securities Act 1978 (New Zealand). The New Shares are not being offered or sold in New Zealand, or allotted with a view to being offered for 
sale in New Zealand, and no person in New Zealand may accept a placement of New Shares other than to:

 persons whose principal business is the investment of money or who, in the course of and for the purposes of their business, habitually 
invest money; or

 persons who are each required to (i) pay a minimum subscription price of at least NZ$500,000 for the securities before allotment or (ii) have 
previously paid a minimum subscription price of at least NZ$500,000 for securities of the Company ('initial securities') in a single transaction 
before the allotment of such initial securities and such allotment was not more than 18 months prior to the date of this document.

Hong KongHong Kong

WARNING: This document has not been, and will not be, registered as a prospectus under the Companies Ordinance (Cap. 32) of Hong Kong 
(the 'Companies Ordinance'), nor has it been authorised by the Securities and Futures Commission in Hong Kong pursuant to the Securities and 
Futures Ordinance (Cap. 571) of the Laws of Hong Kong (the 'SFO'). No action has been taken in Hong Kong to authorise or register this 
document or to permit the distribution of this document or any documents issued in connection with it. Accordingly, the New Shares have not 
been and will not be offered or sold in Hong Kong other than to 'professional investors' (as defined in the SFO).
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No advertisement, invitation or document relating to the New Shares has been or will be issued, or has been or will be in the possession of any 
person for the purpose of issue, in Hong Kong or elsewhere that is directed at, or the contents of which are likely to be accessed or read by, 
the public of Hong Kong (except if permitted to do so under the securities laws of Hong Kong) other than with respect to New Shares that are 
or are intended to be disposed of only to persons outside Hong Kong or only to professional investors (as defined in the SFO and any rules 
made under that ordinance). No person allotted New Shares may sell, or offer to sell, such securities in circumstances that amount to an offer to 
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the public in Hong Kong within six months following the date of issue of such securities.

The contents of this document have not been reviewed by any Hong Kong regulatory authority. You are advised to exercise caution in relation 
to the offer. If you are in doubt about any contents of this document, you should obtain independent professional advice.
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F i S lli R i i ( )Foreign Selling Restrictions (cont.)

Singapore

This document and any other materials relating to the New Shares have not been, and will not be, lodged or registered as a prospectus in 
Singapore with the Monetary Authority of Singapore. Accordingly, this document and any other document or materials in connection with the 
offer or sale or invitation for subscription or purchase of New Shares may not be issued circulated or distributed nor may the New Shares beoffer or sale, or invitation for subscription or purchase, of New Shares, may not be issued, circulated or distributed, nor may the New Shares be 
offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly or indirectly, to persons in Singapore 
except pursuant to and in accordance with exemptions in Subdivision (4) Division 1, Part XIII of the Securities and Futures Act, Chapter 289 of 
Singapore (the 'SFA'), or as otherwise pursuant to, and in accordance with the conditions of any other applicable provisions of the SFA. 

This document has been given to you on the basis that you are (i) an existing holder of the Company’s shares, (ii) an 'institutional investor' (as 
defined in the SFA) or (iii) a 'relevant person' (as defined in section 275(2) of the SFA) In the event that you are not an investor falling withindefined in the SFA) or (iii) a relevant person  (as defined in section 275(2) of the SFA). In the event that you are not an investor falling within 
any of the categories set out above, please return this document immediately. You may not forward or circulate this document to any other 
person in Singapore.

Any offer is not made to you with a view to the New Shares being subsequently offered for sale to any other party. There are on-sale
restrictions in Singapore that may be applicable to investors who acquire New Shares. As such, investors are advised to acquaint themselves 
with the SFA provisions relating to resale restrictions in Singapore and comply accordingly.p g g p p y g y

United Kingdom

Neither the information in this document nor any other document relating to the offer has been delivered for approval to the Financial Services 
Authority in the United Kingdom and no prospectus (within the meaning of section 85 of the Financial Services and Markets Act 2000, as 
amended ('FSMA')) has been published or is intended to be published in respect of the New Shares. This document is issued on a confidential 
basis to 'qualified investors' (within the meaning of section 86(7) of FSMA) in the United Kingdom and the New Shares may not be offered or
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basis to qualified investors  (within the meaning of section 86(7) of FSMA) in the United Kingdom, and the New Shares may not be offered or 
sold in the United Kingdom by means of this document, any accompanying letter or any other document, except in circumstances which do not 
require the publication of a prospectus pursuant to section 86(1) FSMA. This document should not be distributed, published or reproduced, in 
whole or in part, nor may its contents be disclosed by recipients to any other person in the United Kingdom.

Any invitation or inducement to engage in investment activity (within the meaning of section 21 of FSMA) received in connection with the issue 
or sale of the New Shares has only been communicated or caused to be communicated and will only be communicated or caused to be 
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communicated in the United Kingdom in circumstances in which section 21(1) of FSMA does not apply to the Company.

In the United Kingdom, this document is being distributed only to, and is directed at, persons (i) who have professional experience in matters 
relating to investments falling within Article 19(5) (investment professionals) of the Financial Services and Markets Act 2000 (Financial 
Promotions) Order 2005 ('FPO'), (ii) who fall within the categories of persons referred to in Article 49(2)(a) to (d) (high net worth companies, 
unincorporated associations, etc.) of the FPO or (iii) to whom it may otherwise be lawfully communicated (together 'relevant persons'). The 
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investments to which this document relates are available only to, and any invitation, offer or agreement to purchase will be engaged in only 
with, relevant persons. Any person who is not a relevant person should not act or rely on this document or any of its contents.
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F i S lli R i i ( )Foreign Selling Restrictions (cont.)

United States

This document may not be released or distributed in the United States. This document does not constitute an offer to sell, or a solicitation of an 
offer to buy, securities in the United States. Any securities described in this document have not been, and will not be, registered under the US 
Securities Act of 1933 and may not be offered or sold in the United States except in transactions exempt from or not subject to registrationSecurities Act of 1933 and may not be offered or sold in the United States except in transactions exempt from, or not subject to, registration 
under the US Securities Act and applicable US state securities laws.

Canada (British Columbia, Ontario and Quebec provinces)

This document constitutes an offering of New Shares only in the Provinces of British Columbia, Ontario and Quebec (the 'Provinces') and to 
those persons to whom they may be lawfully distributed in the Provinces, and only by persons permitted to sell such New Shares. This 
document is not and under no circumstances is to be construed as an ad ertisement or a public offering of securities in the Pro inces Thisdocument is not, and under no circumstances is to be construed as, an advertisement or a public offering of securities in the Provinces. This 
document may only be distributed in the Provinces to persons that are 'accredited investors' within the meaning of NI 45-106 – Prospectus and 
Registration Exemptions, of the Canadian Securities Administrators.

No securities commission or similar authority in the Provinces has reviewed or in any way passed upon this document, the merits of the New 
Shares or the offering of New Shares and any representation to the contrary is an offence. 

N h b ill b fil d i h P i i h h ff i f N Sh h l f h i i ANo prospectus has been, or will be, filed in the Provinces with respect to the offering of New Shares or the resale of such securities. Any 
person in the Provinces lawfully participating in the offer will not receive the information, legal rights or protections that would be afforded had 
a prospectus been filed and receipted by the securities regulator in the applicable Province. Furthermore, any resale of the New Shares in the 
Provinces must be made in accordance with applicable Canadian securities laws which may require resales to be made in accordance with 
exemptions from dealer registration and prospectus requirements. These resale restrictions may in some circumstances apply to resales of the 
New Shares outside Canada and, as a result, Canadian purchasers should seek legal advice prior to any resale of the New Shares.
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New Shares outside Canada and, as a result, Canadian purchasers should seek legal advice prior to any resale of the New Shares.

The Company, and the directors and officers of the Company, may be located outside Canada, and as a result, it may not be possible for 
Canadian purchasers to effect service of process within Canada upon the Company or its directors or officers. All or a substantial portion of the 
assets of the Company and such persons may be located outside Canada, and as a result, it may not be possible to satisfy a judgment against the 
Company or such persons in Canada or to enforce a judgment obtained in Canadian courts against the Company or such persons outside Canada.

Any financial information contained in this document has been prepared in accordance with Australian Accounting Standards and also comply
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with International Financial Reporting Standards and interpretations issued by the International Accounting Standards Board. Unless stated 
otherwise, all dollar amounts contained in this document are in Australian dollars.
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F i S lli R i i ( )Foreign Selling Restrictions (cont.)

Canada (British Columbia, Ontario and Quebec provinces) (cont.)

Statutory rights of action for damages or rescission 

Securities legislation in certain of the Provinces may provide purchasers with, in addition to any other rights they may have at law, rights of rescission 
t d b th h ff i d th t i d li d t h t i i t ti Th i ht d di t bor to damages, or both, when an offering memorandum that is delivered to purchasers contains a misrepresentation. These rights and remedies must be 

exercised within prescribed time limits and are subject to the defenses contained in applicable securities legislation. Prospective purchasers should 
refer to the applicable provisions of the securities legislation of their respective Province for the particulars of these rights or consult with a legal 
adviser.

The following is a summary of the statutory rights of rescission or to damages, or both, available to purchasers in Ontario. In Ontario, every purchaser 
of the New Shares purchased pursuant to this document (other than (a) a 'Canadian financial institution' or a 'Schedule III bank' (each as defined in NIof the New Shares purchased pursuant to this document (other than (a) a Canadian financial institution  or a Schedule III bank  (each as defined in NI 
45-106), (b) the Business Development Bank of Canada or (c) a subsidiary of any person referred to in (a) or (b) above, if the person owns all the 
voting securities of the subsidiary, except the voting securities required by law to be owned by the directors of that subsidiary) shall have a statutory 
right of action for damages and/or rescission against the Company if this document or any amendment thereto contains a misrepresentation. If a 
purchaser elects to exercise the right of action for rescission, the purchaser will have no right of action for damages against the Company. This right of 
action for rescission or damages is in addition to and without derogation from any other right the purchaser may have at law. In particular, 
Section 130 1 of the Securities Act (Ontario) provides that if this document contains a misrepresentation a purchaser who purchases the New SharesSection 130.1 of the Securities Act (Ontario) provides that, if this document contains a misrepresentation, a purchaser who purchases the New Shares 
during the period of distribution shall be deemed to have relied on the misrepresentation if it was a misrepresentation at the time of purchase and has a 
right of action for damages or, alternatively, may elect to exercise a right of rescission against the Company, provided that (a) the Company will not be 
liable if it proves that the purchaser purchased the New Shares with knowledge of the misrepresentation; (b) in an action for damages, the Company is 
not liable for all or any portion of the damages that the Company proves does not represent the depreciation in value of the New Shares as a result of 
the misrepresentation relied upon; and (c) in no case shall the amount recoverable exceed the price at which the New Shares were offered.

( ) ( )
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Section 138 of the Securities Act (Ontario) provides that no action shall be commenced to enforce these rights more than (a) in the case of any action 
for rescission, 180 days after the date of the transaction that gave rise to the cause of action or (b) in the case of any action, other than an action for 
rescission, the earlier of (i) 180 days after the purchaser first had knowledge of the fact giving rise to the cause of action or (ii) three years after the 
date of the transaction that gave rise to the cause of action. These rights are in addition to and not in derogation from any other right the purchaser 
may have.

Certain Canadian income tax considerations Prospective purchasers of the New Shares should consult their own tax adviser with respect to any taxes
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mCertain Canadian income tax considerations. Prospective purchasers of the New Shares should consult their own tax adviser with respect to any taxes 

payable in connection with the acquisition, holding, or disposition of the New Shares as any discussion of taxation related maters in this document is not 
a comprehensive description and there are a number of substantive Canadian tax compliance requirements for investors in the Provinces. 

Language of documents in Canada. Upon receipt of this document, each investor in Canada hereby confirms that it has expressly requested that all 
documents evidencing or relating in any way to the sale of these securities (including for greater certainty any purchase confirmation or any notice) be 
drawn up in the English language only. Par la réception de ce document, chaque investisseur canadien confirme par les présentes qu’il a expressément
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exigé que tous les documents faisant foi ou se rapportant de quelque manière que ce soit à la vente des valeurs mobilières décrites aux présentes
(incluant, pour plus de certitude, toute confirmation d’achat ou tout avis) soient rédigés en anglais seulement. 
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A di 1 Wh I ?Appendix 1 - Why Invest?

Continued strong Australian PI Cash flow from
“Our business is in 

d h
Continued strong 
financial 
performance since 
listing

Australian PI 
business continues 
to deliver 
predictable revenue 
and earnings growth

Cash flow from 
operations to 
improve with 
changing business 
mix, PI 

good shape, we 
have strong 
prospects for 
further profitableg g ,

disbursement 
funding and class 
action litigation 
funding

further profitable 
growth and we have 
the resources and 
the people to be 

UK business S&G brands in Proven capability of 

able to deliver it.”
Andrew Grech
Managing Director
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performing well –
excellent future 
growth platform in 
market 4-5 times 
th t f A t li

Australian non-PI 
markets still largely 
untapped, with 
progress being 
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strengthening our 
powerful brands
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Appendix 2 - Australia’s BestAppendix 2 Australia s Best 
Known Law Firm

National Brand awareness survey1
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1. Brand awareness study undertaken November 2011 and January 2013 by TNS
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Appendix 3 - Australia’s LeadingAppendix 3 Australia s Leading 
Consumer Law Firm

Brand awareness survey1
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1. Brand awareness study undertaken in 2009, 2011 and 2013 by TNS
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Appendix 4 - Relationship ofAppendix 4 Relationship of 
Enquiries to Revenue
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PI New Client Enquiries Australian PI Revenue

1. Annualised H1FY13 data


